LMCG INVESTMENTS HIRES NEW HEAD OF GLOBAL INSTITUTIONAL SALES
Boston, MA, February 26, 2018—LMCG Investments, LLC (LMCG) is pleased to announce
the appointment of Christopher Premock as Managing Director and Head of Global Institutional
Sales and Marketing. In this position Mr. Premock will lead LMCG’s global institutional
business development and consultant relations effort along with building and maintaining
relationships within LMCG’s existing institutional client base.
“LMCG has always been a committed solutions provider to the institutional marketplace and the
investment consulting community,” said Kenneth L. Swan, CEO of LMCG Investments. “Hiring
Chris reinforces this commitment, and combined with our firm’s existing expertise, will drive
growth across our investment offerings. Chris has the ideal background to grow our business in
both the U.S. and overseas. LMCG offers unique and diverse investment strategies with a focus
on less efficient areas of the market, and we are confident Chris will lead continued asset growth
across our strategies.”
Mr. Premock brings over twenty years of experience in the financial services industry, acquired
in his previous positions, most recently as Head of Institutional Sales and Consultant Relations at
Frontier Capital Management where he spent eleven years. He was responsible for business
development, client retention and cross selling efforts in North America, Europe and the Middle
East for the firm’s U.S. equity capabilities. He held similar positions at Lehman Brothers Asset
Management and Neuberger Berman. Mr. Premock graduated from Arizona State University
with a B.S. in Finance and earned his M.S. in Finance from Baruch College, City University of
New York.
About LMCG
LMCG is a Boston-based investment management firm, offering a broad range of investment
strategies to institutional and private clients, including corporate and public pension plans,
foundations, endowments, financial advisors, family offices, mutual funds and individuals.
The firm manages equity portfolios across a range of market caps, investment styles and U.S.
and international regions, as well as liquid alternatives, structured credit and U.S. fixed income
securities.
There can be no guarantee that any strategy (risk management or otherwise) will be
successful. All investing involves risk, including the potential loss of principal.
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